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/I Dawnice
O 3 Distributor Rights and Services

1. Free Products and technical training ;
2. Free Advertising materials;

3.Free customization for new items;

4 Official after-sales service station
5.Annual gifts

6.Marketing promotion;

7 .Dealer Price protection ;

8.Sharing with end customers;
9.Commission rebate of 2-4%;

10. Paid technical maintenance




Difference between dealers and
regular customers:

On the revenue side: Up to 16% additional profit
9-8% order price difference+2-4% sales rebate+1-3% after-sales service
fee+0.5% replacement parts revenue (single order reaches 1M USD)

Process Services: Free marketing materials+Free customization for new
products+Free customers+Free training sessions
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